
SALES PROFILE

CONNECT BETTER WITH 
YOUR CUSTOMERS.

The Everything DiSC® Sales Pro�le  uses 
a research-validated learning model 
to create a highly personalized learner 
experience. 

The pro�le is sales-speci�c with in-depth 
information, including tips, strategies, 
and action plans to help salespeople 
become more effective. Includes access 
to unlimited follow-up reports. 

D GNIHTYREVE  EHT iSC SALES 
PROFILE FOCUSES ON:

 U  • nderstanding Your DiSC Style 

• Recognizing and Understanding 
 Customer Buying Styles 

• Adapting Your Sales Style to Your 

 Customer’s Buying Style

 selyts selas CSiD rieht revocsid stnapicitraP 
and how to adapt their style to meet the 
needs of their customers.
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THE PROFILE

In-depth:  egap-32 htiw tnemssessa enilno detadilav-hcraeseR  

themselves, their customers, and their relationships. 

 :elbazimotsuC ylisaE  ot ysae ti ekam snoitpo gniroliat enilnO 

selected sections.

SLOOT PU-WOLLOF GNITICXE 

Everything DiSC® Sales Customer Interaction Maps: 
 elyts gnilles rieht tpada elpoepselas pleh taht stroper pu-wolloF   

to meet the needs of a customer. These one-page reports are 
the perfect personalized cheat sheets to prepare for sales calls. 

Everything DiSC Comparison Reports: 
 owt yna rof detaerc eb nac taht stroper pu-wollof gniticxE 

participants. Shows their similarities and differences on six 
behavioral continua. Great for on-boarding, new work groups, 

 :tropeR erutluC puorG CSiD gnihtyrevE  
Helps you determine the group’s DiSC culture, explore its 
advantages and disadvantages, discuss its effect on group 

risk taking. Sold separately.

by Inscape Publishing

CUSTOMER 
INTERACTION MAP
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